
SHAHEER EDAPARAMBIL
M A R K E T I N G  E X E C U T I V E

C O N TAC T S

Dubai, UAE, United
Arab Emirates

Shaheerep886@gmail.
com

971543657903

A B O U T M E

Dynamic Marketing
Executive with 8+ Years at
Najmat Alsaqr Clinic &
BBA Graduate Eager to
Bring Expertise to Your
Team
Accomplished Marketing
Executive with over 8
years of experience at
Najmat Alsaqr Clinic and a
BBA degree, proficient in
driving strategic growth
and brand visibi l i ty.
Passionate about
leveraging my expertise to
contribute to your team’s
success and eager to
harness innovative
marketing strategies.
Excited to collaborate and
bring a fresh perspective
to your dynamic
environment.

L A N G UA G E S

English

Hindi

Malayalam

P E R S O N A L
D E TA I L S

Date Of Birth

01/07/1995

Nationality

Indian

D R I V I N G
L I C E N S E

DRIVING LICENSE

CATEGORY

UAE MANUAL LIGHT
VEHICLE

C O U R S E

S A P  I N  B U S I N E S S

O N E  A N D  F I C O

Cast Education

APR 2016 - AUG 2016

W O R K  E X P E R I E N C E

M A R K E T I N G  E X E C U T I V E

Najmat Alsaqr Clinic, United Arab Emirates

JUN - 2024

PRESENT

• Enhanced marketing tactics to elevate brand awareness
effectively

• Optimized pricing strategies to boost competit ive market share

• Drove new business leads through targeted marketing init iatives

• Implemented strategies yielding measurable increase in market
penetration

A D M I N

Seashore Pharamacy, Fujairah, UAE

JAN - 2023

DEC - 2023

• Coordinated schedules, improving team collaboration

• Managed databases, ensuring data accuracy and security

• Developed reports for informed decision-making

• Facil i tated communication, enhancing workplace harmony

• Trained new staff, increasing team capabil i ty

• Organized events, strengthening client relations

• Optimized fi l ing systems, enhancing document access

• Led admin projects, achieving unprecedented outcomes

A D M I N

Al Zaman Group Of Company, Qatar

DEC - 2021

NOV - 2022

• Streamlined off ice operations for enhanced eff iciency

• Facil i tated communication, boosting team productivity

• Managed schedules, optimizing executive t ime

• Led project management for cost-effective solutions

• Built cl ient relations, enhancing satisfaction rates

M A R K E T I N G  E X E C U T I V E

Cast Education, India

JAN - 2017

DEC - 2021

• Boosted sales through strategic campaigns

• Enhanced brand visibi l i ty via multi-channel marketing

• Conducted market analysis identifying new opportunit ies

• Developed campaigns

• Crafted content increasing engagement

E D U C AT I O N

B B A

Calicut University, Kerala India

2016

H I G H  S C H O O L  D I P L O M A

Board Of Higher Secondary Education,

Kerala India

2013

S K I L L S

Client relation Team player

Research Listening

Analytical and crit ical
thinking Design

Ms off ice Ms excel


